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Module Five
Relationship Building:

Leveraging Your Strengths to Create
An Endless Stream of Referrals

In Module Four you will learn -

 Traditional Strategies for Getting Your Name in Front of Referral Sources

 Non-Traditional Strategies for Getting Your Name in Front of Referral

Sources

 How to Keep Your Name in Front of Referral Sources with Strategic

Follow Up

 How to Create Your Champions

 AND much more!

Let’s Get Started!!

I. How to Get Your Name in Front of Referral Sources

Traditional Strategies

1. _______________________________________

2. _______________________________________

3. _______________________________________

4. _______________________________________

5. _______________________________________

Non-Traditional Strategies

1. _______________________________________

2. _______________________________________

3. _______________________________________

4. _______________________________________

5. _______________________________________
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Module Five
Relationship Building:

Leveraging Your Strengths to Create
An Endless Stream of Referrals

Important Notes:

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________
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Module Five
Relationship Building:

Leveraging Your Strengths to Create
An Endless Stream of Referrals

II. Who to Target As Your Referral Sources

1. _______________________________________

2. _______________________________________

3. _______________________________________

4. _______________________________________

5. _______________________________________

6. _______________________________________

7. _______________________________________

Important Notes:

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________



©2008 www.PrivatePracticeMarketingSecrets.com 5

Module Five
Relationship Building:

Leveraging Your Strengths to Create
An Endless Stream of Referrals

III. How to Get in the Door of Referral Sources

1. _______________________________________

2. _______________________________________

3. _______________________________________

4. _______________________________________

5. _______________________________________

6. _______________________________________

7. _______________________________________

8. _______________________________________

Important Notes:

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________
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Module Five
Relationship Building:

Leveraging Your Strengths to Create
An Endless Stream of Referrals

IV. How to Keep Your Name in Front of Referral Sources with Strategic Follow

Up

1. _______________________________________

2. _______________________________________

3. _______________________________________

4. _______________________________________

5. _______________________________________

6. _______________________________________

7. _______________________________________

8. _______________________________________

9. _______________________________________

10. ______________________________________

Important Notes:

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________
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Module Five
Relationship Building:

Leveraging Your Strengths to Create
An Endless Stream of Referrals

V. How to Create & Take Care of Your Champions

1. _______________________________________

2. _______________________________________

3. _______________________________________

4. _______________________________________

5. _______________________________________

Important Notes:

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________

______________________________________________________________________________
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Module Five
Relationship Building:

Leveraging Your Strengths to Create
An Endless Stream of Referrals

VI. Resources for Your Next Success Steps

Resource #1: Effortless Referrals Grid (download here)

Resource #2: Client Tracking Form (download here)
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Getting Hired:
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Mentoring Program Links

tice.com/ppmsmain.html

ce.com/ppmschedule.html

http://www.buildingyouridealpractice.com/support-files/referrals_grid.pdf
http://www.relationshipcoachinginstitute.com/external/ppms/client_tracking_form.pdf
http://www.buildingyouridealpractice.com/ppmsmain.html
http://www.buildingyouridealpractice.com/ppmschedule.html

